
Drive Revenue Growth with Sealy
Optimize Your Investment in the World’s Most Preferred Beds





Every guest has a story...

A full week of sightseeing. 
Need to sleep well every night.
Glad they chose a hotel with Sealy beds. 

...make sure it ends well. 



Co-marketing Programs
   Boost Occupancy  and   AD Rs 

Your decision to invest in Sealy® beds shows your commitment to 

providing the very best accommodations for your guests. Be sure you 

tout it in your hotel’s marketing materials! Studies show that when your 

guests know your rooms feature Sealy beds, they’ll expect better sleep — 

and they’ll be sure to get it. As a result, they’ll enjoy their stay better, and 

there’s a better chance they’ll book your hotel again. Over time, Sealy’s 

Co-marketing Programs will help you increase occupancy and average daily 

rates (ADRs), providing greater return on your bedding investment.
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How it works:

Sealy Global Hospitality 

makes co-marketing easy. 

A range of standard and 

customizable materials 

offer subtle but powerful 

promotion for use in public 

spaces and guest rooms.

A variety of other print and 

online marketing materials, 

along with event and 

sponsorship opportunities, 

are designed to drive traffic 

to your hotel by publicizing 

the great sleep experience 

that your guests will enjoy. 



Guest and Employee Purchase Programs
   G enerate     Additiona   l R even  ue 

1. 

2. 

3. 

How it works:
Use the materials below 

to promote the programs. 

Then select one of three easy 

administration methods:

Guests and employees order 

their beds directly from Sealy. 

They receive white-glove delivery 

with complimentary bed setup 

and removal of the old bed.

Your hotel places the orders.

A third-party fulfillment 

company handles the orders.

Your hotel pays nothing to set up 

or administer these programs, 

but you benefit from the increase 

in revenue, brand loyalty and 

guest satisfaction.

Hundreds of luxury, upscale and midscale hotels around the world are 

generating significant additional revenue through Sealy’s Guest Purchase 

and Employee Purchase Programs. Sealy’s hospitality beds are not available 

for sale at retail, so many guests seize the opportunity to buy them for their 

homes. And your employees get a special discount on the beds, allowing 

them to indulge in a luxury that helps them feel rested and valued. 
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Get the most from  
your investment.  
Ask about guest surveys, 
sponsorship programs, 
promotional events and 
marketing materials — 
all easily customized 
for your hotel. 
Contact your  
Sealy Global Hospitality 
sales representative  
to learn more.



One Office Parkway at Sealy Drive  |  Trinity, NC 27370

800.707.3259  |  336.861.3500  |  336.861.4045 (fax)

www.sealyhospitality.com

Drive Revenue Now
Join leading hotels from across the segment scale that receive significant incremental 
revenue through Sealy’s Co-marketing, Guest Purchase and Employee Purchase Programs. 
You’ve made the investment in the world’s most preferred beds — now reap the benefits of 
improved guest satisfaction, higher occupancy, increased ADRs and better business. 
Call us today at 800.707.3259.


